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For Example SFFy COMPAS
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Accuracy in predictions
Automation
Reusability

Reduce time to market

Cost savings
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Target Group

:

Interdisciplinary electromechanical products

SFF:

B2B — Business clients
OEM - Original Equipment Manufacturer
SME - Small and medium-sized enterprises

MBSE compatible — products eligible for MBSE

DACH region — focus area in the first year

MBSE Awareness in Companies SME's for digital transition

Small-Sized (1-50
Employees)

Medium-Sized (50-
1000 Employees)

Large Compan
(<1000 Employees)

Pitch Deck

13.03.2023 4



Business Model SFF:; COMPAS

COMPAS

Compas twin model

* Digital twins of complex products
- €.g. engines, batteries, motors

* Off-the-shelf solution
* Digital product development

Compas Consultation & Training

* Highly profitable, 18% Margin Q ) e D

|
* On-site support -%- .... 22 -;o-

* Opportunity of co-development @) customen @) women

SATISFACTION
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Competition and USP SFFyr COMPAS
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Closest Competitor @
Meshparts GmbH

 Similar business model
 Mechanics only

Compas Solution m

v/ Applications beyond mechanics

v/ Predicted cost and time advantage
v/ Low cost strategy
v/ smooth digital transition
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Team & Vision SFF: COMPAS

FUTURE  WE EMPOWER INNOVATION

.
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Mehmet Can Unal Firat Kok Mustafa Akgiin

CTO CEO Development
Founder Co-Founder Engineer

-2 Years in Aerospace Industry -1 Year in Aerospace Industry -1 Year Automotive Industry

-Masters Engineering -Ongoing Masters Engineering Ongoing Masters Engineering

Vision: We will become the KEY-PARTNER for digital product development
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Roadmap 2023 SFFy COMPAS

Q2 Q3

Minimum Viable
Product & Product

Entrance into Completed initial
Accelerator team

Release
[ @ [ [ ®
Finished Prototype Finalized Marketing
Campaign
Q2 Q2 Q3/04
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